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Are you a 
Woman of 
InfluenceSM?
Tips to help you become more 
financially empowered
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1 in 5 women is a 
Woman of Influence. 
Is that you?
How financially secure do you feel? How confident are you 

in your ability to spend, save, and invest wisely? 

In the wake of the 2008 financial crisis, Allianz Women, Money, 

and Power® studies identified a new type of woman – the 

Woman of InfluenceSM. 

She is more empowered, informed, and active with respect 

to finances. She’s more focused on learning about financial 

matters and making the most of her financial future.

Are you this type of financially empowered woman? 

Would you like to be? Would you like to help a friend or 

family member become more capable and confident in 

money matters?

You can start here.

Allianz Life Insurance Company of North America (Allianz) and Allianz Life Insurance 
Company of New York (Allianz Life® of NY) are affiliated companies.
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Tips for today’s – and tomorrow’s – Women of Influence.

No matter where you are today, we encourage you to deepen your 
involvement with financial matters and grow more confident about financial 
and retirement planning.

Here are some important steps you can take to put yourself on the path 
to becoming a Woman of InfluenceSM: 

•  Be willing to learn. The more you know about money management, 
investing, and retirement planning, the more confident you’ll be about 
making decisions and taking action. 

•  Start saving early and often. Take your financial future seriously. If you’re 
not already consistently putting money away for the future, get into a 
systematic savings habit now. Know where you want to be in the future 
and keep working toward those goals.

•  Be the chief financial officer of your household. Take responsibility for 
being part of the money management decisions for your household. 
Know your current financial situation and get involved in building and 
ensuring your financial security. 

•  Build an emergency fund. Concentrate on growing your savings 
by decreasing expenses and, if possible, increasing your income. 
An emergency fund can help ensure your short-term security.

•  Pay off debt. Reducing your debt – especially high-interest credit card 
debt – can help in the long term. Pay off your credit card debt first if 
you’re carrying a balance.

•  Fund your retirement. Retirement savings are the foundation for your 
comfort in later years. If you don’t have a retirement account, get one. 
If you do, maximize your retirement contributions and take advantage 
of any employer matching contributions.
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•  Embrace some risk. By nature, many women are risk-averse. However, it 
takes a certain level of risk in investing to realize greater returns. To help 
manage risk, diversify your investments.1

•  Advance your career. Your career can be one of most important 
investments you make. Look for ways to increase your earning potential. 
More income, more benefits, and more opportunity can help you in both 
the long and short term. Network with other Women of InfluenceSM. Talk 
with and learn from other women who have set financial goals. Hearing 
these stories can help inspire you to start setting your own goals.

•  Seek professional guidance. Women will hire a trainer to get in shape but 
often shy away from seeking out a financial professional to help them get 
their money matters in order. Talk to a financial professional about your 
financial situation, your financial goals, and how you may achieve them. 

Talk to your financial professional 
about a strategy for your financial 
and retirement needs. That’s what 
Women of Influence do.

1 Diversification does not ensure a profit or protect against loss.
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•  She has primary or joint responsibility for handling major investment 
decisions and activities in her household.

• She’s focused on more than just saving money. 

• She has a good understanding of financial products.

• She’s very interested in learning about financial planning.

• She’s been active in financial planning since the financial crisis of 2008.

•  She has some or a great deal of responsibility for managing personal 
or household long-term savings and investments.

•  She believes that women should be more involved with financial 
matters than in the past.

The more that you feel the above statements describe you, 
the more likely you are to be a Woman of InfluenceSM.

What makes a Woman of Influence?
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(R-5/2017)

As leading providers of annuities and life insurance, Allianz Life Insurance Company 
of North America (Allianz) and its subsidiary, Allianz Life Insurance Company of 
New York (Allianz Life® of NY), base each decision on a philosophy of being true: 
True to our strength as an important part of a leading global financial organization. 
True to our passion for making wise investment decisions. And true to the people 
we serve, each and every day.

Through a line of innovative products and a network of trusted financial 
professionals, Allianz and Allianz Life of NY together help people as they seek to 
achieve their financial and retirement goals. Founded in 1896, Allianz, together with 
Allianz Life of NY, is proud to play a vital role in the success of our global parent, 
Allianz SE, one of the world’s largest financial services companies.
 
While we are proud of our financial strength, we are made of much more than 
our balance sheet. By being true to our commitments and keeping our promises 
we believe we make a real difference for our clients. It’s why so many people rely 
on Allianz and Allianz Life of NY today and count on us for tomorrow – when they 
need us most.

True to our promises … 
so you can be true to yours.®

All contract and rider guarantees, including optional benefits and any fixed subaccount crediting 
rates or annuity payout rates, are backed by the claims-paying ability of the issuing company. 
They are not backed by the broker/dealer from which this annuity is purchased, by the insurance 
agency from which this annuity is purchased, or any affiliates of those entities and none makes 
any representations or guarantees regarding the claims-paying ability of Allianz Life Insurance 
Company of North America or Allianz Life Insurance Company of New York.

• Not FDIC insured • May lose value • No bank or credit union guarantee 
• Not a deposit • Not insured by any federal government agency or NCUA/NCUSIF

Products are issued by Allianz Life Insurance Company of North America, 5701 Golden Hills Drive, 
Minneapolis, MN 55416-1297. www.allianzlife.com. In New York, products are issued by Allianz 
Life Insurance Company of New York, 28 Liberty Street, 38th Floor, New York, NY 10005-1422. 
www.allianzlife.com/new-york. Variable products are distributed by their affiliate, Allianz Life 
Financial Services, LLC, member FINRA, 5701 Golden Hills Drive, Minneapolis, MN 55416-1297. 
www.allianzlife.com. Only Allianz Life Insurance Company of New York is authorized to offer 
annuities and life insurance in the state of New York.

Product and feature availability may vary by state and broker/dealer.

Follow Allianz Life Insurance Company of North America at:

AllianzLife @AllianzLife AllianzUS Allianz-Life +AllianzLife
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